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• Ensure you are getting the right weight capacity when you buy 
a lift. Residents are getting bigger on average and you never 
want to put staff members at risk, for the sake of their health 
as well as the costs of their potential healthcare treatments and 
subsequent worker insurance ripple effects if injuries occur. 

 
• Investigate all vendor claims about bariatric lifts. Some equip-

ment might be heavy-duty (or just plain heavy) so make sure 
you also talk to current users of any bariatric models.

 
• Look into aluminum lifts —they’re lighter but also cost more.

• Take measurements of your work and storage areas before you 
go shopping in earnest. Lift storage can be a challenge. 

(Figures cited are averages of all respondents’ answers. Actual pricing 
will vary due to volume, bundling and other factors of a purchase.)

Sources: Arjo, Drive DeVilbiss Healthcare, Joerns, Vancare

Lowest priced unit:   $1,172 Mid-range priced unit:   $1,959 Highest priced unit:   $3,177

Floor lifts

Snapshot

Buyers Notes
“Lifts-wise, as we replace the old, we’re 

buying some with bariatric capabilities. 

We’re seeing  more of a need for that. Be 

sure to determine, too, if the lift is valid for 

350 pounds, for example, or 700.”

— Jennifer Popp, MSW, LNHA, Administrator,  
Bethesda Southgate, St. Louis

For a list of vendors go to the: 
EQUIPMENT section, 

page 71

Typical delivery time: Often under 2 weeks

Typical delivery charges:   
Around $100, though may be included with 
larger purchases. 

Average life span of product:  
15 to 18 years 
 

Standard warranty: 
1 to 3 years; electronics may vary

Extended warranty:  
5 years, though often not available

Average maintenance costs per year:  
Batteries are a big thing here, and vary in price. 
Slings also need to be inspected and replaced.


